
 

Guarantee Addendum for Sale Properties 
 
 
Mark Downey & Associates, Inc., hereinafter referred to as MD&A, hereby agrees to offer the following guarantee:  
  

1. MD&A to reduce commission by up to 1% (see below)  to Owner should MD&A not procure a buyer within 90 days. 
 

a. This gives you assurances that we are not just “listing” and forgetting the home.  We will actively work to market the home e ffectively daily and 
update you to deal with any issues that may need to be addressed to ensure the home is sold quickly.  
 
b. Procuring means that MD&A has a contract or contract offer that is actively being negotiated within the 90 day period.  The 90 days starts the 
day the home is listed on MLS – please ensure you receive a copy of the History report from MLS to verify the date.   
 
c. If a deposit is/was held, the home is technically off the market; if contract does not close, the time held off the market is not counted towards 
the 90 day period. 

 
2. Owner must have a vacate date set no more than 15 days out from list date.  The reason is that most buyers do not want to purchase a home that they 
cannot move into within 30-45 days of contract date. 
 
3.  Owner shall price the home according to a current market valuation performed by MD&A.  If Owner doesn’t agree that MD&A’s price is accurate, this 
addendum shall become void; however, the separate listing agreement shall be considered valid and enforceable and we will simply market your home as 
we always do – which is still very aggressive!  The fact is, the longer the MD&A sign sits in your yard, the less trust your neighbors have that we can do our 
job effectively and that leads to less business down the road.  We have been in business for almost 20 years and have not gotten where we are by simply 
being satisfied with mediocrity. 
 
4.  Owner shall make such necessary improvements as determined by MD&A to make the home fully marketable.  Should Owner not agree to such 
improvements, this addendum shall become void; however, the separate listing agreement shall be considered valid and enforceable upon MD&A’s 
discretion.  Again, the theory is that certain objectionable items will delay the home being sold and we cannot be responsible for that.  For example, if the 
walls need paint but you are unwilling to do that, we likely will not offer this option as we know it will take longer to sell. 
 
5.  Minimum standards apply: 

  a. 3+ Bedroom 
 b. 2+ Bath 
 c. Minimum square footage of living space must be 1200. 
 d. Central Heat & Air (gas or electric) – NO WINDOW UNITS 
 e. Minimum price is $75,000 
 
6.  Percentages by Closing Sales Price: 
 a. $75,000 -150,000 - .5% reduction on commission 
 b. $151,000 – 200,0000 - .75% reduction on commission 
 c. $201,000+ - 1% reduction in commission 

Fine Print: Exception is where price is raised to cover certain closing costs – the price will be based on the actual price before closing costs paid. 

 
7.  Commission percentage to start is minimum 6% for listings over $200,000 and 7% or $3500, whichever is higher, for listings under $200,000. 
 
8.  Once the 90 day period has expired, MD&A will reduce the commission to the Owner as stated above upon the successful closing of the property.  No 
cash value is given. 

 
Agreed Sales Price for first 45 days:____________________   Next 45 days:_______________________ 
 
Agreed Improvements to be made: 1.  __________________________________________________________________________________ 
 

2. ___________________________________________________________________________________ 
 
3. ___________________________________________________________________________________ 
 
4. ___________________________________________________________________________________ 

 
 
______________________________/_______________________________ _____________ 
Owner        date 
 
_____________________________________________________________ _____________ 
Mark Downey & Associates, Inc.     date 


